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Listen. I genuinely appreciate that you are taking your time to learn about my perspective, and I like 
to keep a sense of humor about things. From what you know about me so far, you must know I 
would pass my content through an AI system to show you that I could auto-write this instead.  
 
Correct? 
 
Let us be real: every day when I sit down to write, I have a specific purpose and language which I 
intend to use with my very serious audience. I have a perspective I specifically sit down to 
introduce into the head of my audience; the writing is the artifact of that. So, in some ways this 
childish use of a Large Language Model to write on my behalf is a meta construct used to introduce 
you to me. 
 
That said, should you not know me from Adam, you may look for the specific key indicators of the 
prejudices and business opportunities that I employ with the specific framing of specific language. 
 

 
 
The real meat of operations for me is a boss who can deliver the clients paying for the technology 
that will build the technology that we use to increase operations, in continuous feedback of growth. 
 
The infinite growth hypothesis is not the strategic key, though many shall perennially find in Silicon 
Valley investors hungry for infinite growth and chomping at the bit for similar sustenance (see, I told 



you we deploy humor here, and I was not joking). But instead, growth is a metric that is objective 
enough to focus the company's observation of success around yet strong enough to power the 
revenue-generating dynamo keeping the lights on and factories producing. Instead, what if we 
drive operations expenditures to zero while driving operations capacity to the maximum 
necessary? 
 
Do you see what I mean? 

 


